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Our Proposition for Square Pitch Deck 

• Introduction: Start with a strong opening that captures the attention of your audience and introduces the Square 
company. Briefly describe what Square does and how it adds value to its customers.

• Problem: Identify the problem that Square solves for its customers. This could include pain points such as slow 
payment processing, lack of access to credit or financing, and difficulties managing inventory.

• Solution: Describe how Square's products and services address the problem. Be sure to explain the features and 
benefits of Square's offerings in clear, concise language.

• Market opportunity: Discuss the size of the market and the potential for growth. Highlight any trends or changes in 
the market that present an opportunity for Square.

• Competitive landscape: Identify and analyze the competition. Explain how Square differentiates itself from its 
competitors and what advantages it has.

• Business model: Describe how Square makes money and its revenue streams. This could include transaction 
fees, subscription services, and other sources of income.
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Here are some key elements that you may want to consider including in your pitch deck for the 
Square company:



Meet Our Management Team 

• CEO (Chief Executive Officer): The CEO is the highest-ranking executive in the company and is responsible for 
setting the overall strategy and direction of the company.

• COO (Chief Operating Officer): The COO is responsible for overseeing the company's operations, including 
production, logistics, and supply chain management.

• CFO (Chief Financial Officer): The CFO is responsible for managing the company's financial operations, including 
budgeting, financial planning, and accounting.

• CMO (Chief Marketing Officer): The CMO is responsible for developing and implementing the company's 
marketing strategy, including advertising, promotions, and branding.

• CIO (Chief Information Officer): The CIO is responsible for managing the company's information technology (IT) 
systems, including hardware, software, and data management.

• CHRO (Chief Human Resources Officer): The CHRO is responsible for managing the company's human resources 
(HR) functions, including hiring, training, and employee relations.
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The management team of a company is responsible for overseeing the day-to-day operations of the business 
and making strategic decisions to ensure the company's success. Here are some key positions that may be 
included in a typical management team:



An Overview of the Product 

• Product name: Start by introducing the product's name and provide a brief explanation of what it is.

• Purpose: Explain what the product is used for and how it solves a problem for the target market.

• Features: Describe the key features of the product and how they differentiate it from competitors.

• Benefits: Explain the benefits that the product provides to its users, including how it makes their lives easier, saves 
them time or money, or improves their overall experience.

• Target market: Identify the target market for the product and explain how it meets their needs and preferences.

• Competition: Analyze the competitive landscape and explain how the product is positioned relative to competitors.

• Business model: Describe how the product generates revenue, including its pricing strategy and any additional 
revenue streams.

• Future plans: Discuss the product roadmap and any plans for future updates or enhancements.
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Here is a general outline of what an overview of a product should include:



Our company’s Vision

A company's vision is a statement that outlines the long-term aspirations 
and goals of the organization. It describes where the company is heading, 
what it hopes to achieve, and what its ultimate purpose is. A well-crafted 
vision statement can inspire and motivate employees, help guide strategic 
decision-making, and communicate the company's values to stakeholders.
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A company's vision is important for motivating the employees and providing direction to the people of the firm



Additional Slides

• Provides more information: Additional slides allow the presenter to provide more detailed information about 
the topic being presented. This can help the audience better understand the topic and make more informed 
decisions.

• Enhances visual appeal: Additional slides can include visual aids such as images, graphs, charts, and 
videos, which can enhance the visual appeal of the presentation and make it more engaging for the 
audience.

• Highlights key points: Additional slides can be used to highlight key points or takeaways from the 
presentation, making it easier for the audience to remember important information.

• Demonstrates expertise: Additional slides can showcase the presenter's expertise on the topic being 
presented. This can help build credibility and trust with the audience.

• Facilitates audience interaction: Additional slides can be used to facilitate audience interaction, such as by 
including interactive elements like polls, quizzes, or Q&A sessions. This can help keep the audience 
engaged and interested in the presentation.
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Additional slides in a presentation are important for several reasons:



Thank You Slide

• Shows appreciation: A "Thank You" slide expresses gratitude towards the audience for taking the time to listen to 
the presentation. It shows that the presenter values the audience's time and attention.

• Signals the end of the presentation: A "Thank You" slide signals to the audience that the presentation is coming to 
an end, which helps create closure and bring the session to a natural conclusion.

• Leaves a positive impression: Ending a presentation on a positive note with a "Thank You" slide can leave a lasting 
impression on the audience. It can create a sense of goodwill and make the audience more receptive to future 
presentations from the presenter.

• Provides contact information: A "Thank You" slide can include contact information for the presenter or the 
company, such as an email address or website, which allows the audience to get in touch with the presenter or 
learn more about the company or product being presented.
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A "Thank You" slide is an important part of a presentation because it serves several purposes:


